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we expect another great year. With the stock market reaching all-time highs, we expect lots of planes to trade
hands in the first quarter of 2017.

Each year, I become ever more thankful for all the customers and friends that make up the Premier family, and
wish you one thing above all else: safe flying. Best wishes for a happy holiday season and I hope 2017 is your
most successful year ever!

Buying An Aircraft: The Essential Questions To Answer
By Cathy Ahles, Senior Vice President for Marketing

The majority of Premier’s customers are pretty sophisticated consumers with lots
of experience purchasing high-ticket items like primary and secondary homes,
nice cars, boats and aircraft. In fact, some 80% of respondents to our most
recent Active Pilot Survey reported that they have owned an aircraft, either
individually or with partners. But whether you have owned one in the past or are
among the 20% making your first purchase, there are a variety of questions to
consider beyond the most obvious of cost. In fact, because used aircraft can be
obtained within a huge range of price points, I suggest you look at cost last, after
you analyze the factors that determine the best plane for you. I've developed a
checklist of questions to pursue while doing your own research and when talking
to an aircraft sales representative.

How far and how fast? Performance considerations

« Where do I fly and where do I land? If your typical mission takes you to urban areas, chances are you
will encounter plenty of runway, so takeoff and landing performance is not your primary concern. If you
typically fly into a rural or resort community, however, you may routinely take off and land at a 3-4,000
foot strip, so these performance characteristics may become a deal-breaker and one of the first things you
look at.

« What's my typical distance? Obviously, fuel capacity is not an issue if your typical mission is a few
hundred miles. For longer distances, however, you’ve got to decide if a planned fuel stop is acceptable, or
whether range must rise to the top of your list. Do your fuel calculations conservatively, assuming a higher
fuel burn (say, 75% power) and a 30-knot headwind; also factor in a go-around or missed approach at the
destination. Plan for 45 minutes or an hour of reserve, not 30 minutes. The worst feeling in the world is
arriving at destination with the gauges edging into the red and a big thunderstorm cell sitting right over the
field.

How many and how much? Size, seat and baggage configurations

« How many passengers do I take? Sure, you may dream of taking the grandkids to the Bahamas, but if
the vast majority of your trips entail two people (which is typical of our customers) buying an aircraft with
six seats will give you lots of unused capacity. Decide if you can financially justify it.

» How much baggage do I carry (and what is its size)? If you are a golfer or a skier, this is an
important consideration. Don’t just eyeball the baggage compartment, but measure the length, width,
height and shape of all of the sports equipment you’ll take, and make sure all of it will fit.

How comfy? Cabin amenities

« How tall and wide are your passengers? Aircraft are deceptive, and sometimes a sleeker-looking plane,
like @ Mooney, is actually wider or taller than one of its competitors. Get the actual numbers, then sit in
both the front and back seats.

« How warm (or cool) is the aft cabin? Most planes have good pilot & co-pilot comfort controls, but the
back of the plane...not so much. When you do a demo in airplane, have the pilot climb to altitude with you o
sitting in the rear seat — or put a passenger back there to report out. If you typically fly at higher altitudes to
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