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Welcome to PIREPS!

PIREPS brings you the latest news and information from Premier Aircraft Sales, Inc., and the aircraft manufacturers it represents: Mooney Airplane Company,
Diamond Aircraft, Extra and Aviat Husky. For questions or comments, contact our editor, Dale Smith, at:dale.smith@flypas.com

In this issue:

« DiamondShare Offers A New Way To Greatly Reduce
The Cost Of Owning A New Diamond DA40

« Dramatic Discounts And Tax Incentives Available On Premier’s Remaining Like-New 2012 DA40 XLS Demonstrators
+ Premier Aircraft Sales Celebrates The Opening Of Its New Office At Auburn University Regional Airport (AUO)

« The Proficient Pilot: Your Friend, The Biennial Flight Review

« Spring Is In The Air And So Are The Major Air Shows And Fly-Ins

» Banyan Air Service Hosts 2013 Aviation Safety Expo March 2nd At FXE

DiamondShare Offers A New Way To Greatly Reduce
The Cost Of Owning A New Diamond DA40

DiamondShare - Delivering the Dream of Aircraft Ownership

The DiamondShare program helps new aircraft owners create a revenue stream from their aircraft by
Q D’amondShare finding two or three "members" who pay a fixed monthly fee to the owner in exchange for specified
hours of use. It's not the old flying club or equity partnership arrangement — you are the sole owner of
% the aircraft, so it avoids all the complexities of partnership formation, financial overhead and
management of those programs.

"This program makes tremendous sense," explained Earle Boyter, Executive Vice President of Premier Aircraft Sales. "Most owners use their aircraft less than
10-hours a month; for some, it's difficult to justify ownership. But through DiamondShare, the owner offsets much of the cost of ownership, making it easy to
achieve the dream of owning and flying a brand new Diamond DA40.”

Under DiamondShare, the owner sets the rules for its use, so he or she is assured of access to their plane on their schedule. In addition, the owner controls the
revenue stream by choosing the number of members they accept. Typically, signing two members can cover most or all of the monthly note on the aircraft.
DiamondShare requires a minimum one-year commitment from the members.

"It's a great option for members, too," Boyter said. "You commit to a year at a time, making DiamondShare an economical way to access a beautiful new
Diamond DA40 XLS while keeping your financial obligation low."

Another big benefit of DiamondShare is that the program comes with a long list of benefits only available as a DiamondShare owner such as online scheduling,
insurance discounts, airplane-specific training tools and much more. Participating owners also receive additional benefits including comprehensive accounting
and tax consultation, warranty service, training, financing, and more,

To learn more visit DiamondShare.com or contact Earle Boyter at (954) 771-0411.
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Dramatic Discounts And Tax Incentives Available On Premier’s Remaining Like-New 2012 DA40 XLS Demonstrators

Jeff Owen, Regional Sales Manager, Premier Aircraft Sales, Inc.

Our brand new 2013 DA40 demonstrators will be arriving soon from the Diamond factory so it’s time to sell our last two 2012 DA40 demo
aircraft. These low-time, like-new aircraft have been expertly maintained by our Diamond Factory Authorized maintenance facility and flown
by Premier’s team of professional demo pilots.

Beautifully equipped, these are the two best pre-owned DA40 XLS aircraft on the market. In addition to deep discounts, both demonstrators
will receive a fresh annual as part of the sale.

In addition, qualified buyers may also be able to take advantage of the 2013 50% Bonus Depreciation. There are two 2012 DA40 XLS
demonstrator aircraft available. For more information, please call Premier Aircraft Sales at: 800.903.8402 or email: This email address is being protected from
spambots. You need JavaScript enabled to view it..">earle.boyter@flypas.com.

Premier Aircraft Sales Celebrates The Opening Of Its New Office At Auburn University Regional Airport (AUO)

Premier Aircraft Sales has opened a brand-new office at Auburn University Regional (AUO) Airport in Auburn, Alabama. At the new location,
prospective purchasers of new and used aircraft can meet personally with Premier Regional Sales Manager Richard Simile and schedule
demonstration rides in both new and used aircraft. “Being right here in the airport’s main terminal building and right next to the ramp is already
proving to be a tremendous advantage,” says Simile. “Along with meeting transient pilots and ‘walk-ins,” AUQO is home to Auburn University’s
Department of Aviation,” he said. “Also, the location is a tremendous environment for a pre- and post-demo flight meeting. We can park the
airplane just outside of our window, a short walk if we need to retum to the aircraft for another look and allowing us to refer to it during
discussions."

“With the new DiamondShare program (see story above) we can help a prospective owner create a revenue stream with their aircraft, making the dream of
ownership much more affordable,” he noted.

If you're visiting AUO or just passing through for fuel, Simile’s door is always open for a visit. “Please stop by and say hello,” he said. “I'm always available to
talk airplanes.”

Here’s the phone number for Premier's AUO office: (334) 826-1660 or email Richard at: Richard.simile@flypas.com

The Proficient Pilot: Your Friend, The Biennial Flight Review

Corbin Hallaran, Director of Safety, Premier Aircraft Sales, Inc.

For many of you this year will again bring the often-dreaded Biennial Flight Review or BFR. It's time again to prove to an FAA designee that
you are airworthy.

Frankly, it's too bad that the BFR has gotten such a bad reputation. It’s really a tremendous leaming experience for active and inactive pilots
of all skill levels. And, while the basic requirements of the BFR have not changed, one thing has: the title. It's no longer called the Biennial
Flight Review. Now it’s just “The Flight Review.”

As with the BFR, the Flight Review the FAA requires you satisfactorily complete the program every 24 months. The goal is to evaluate your
current levels of skill and aeronautical knowledge. Remember, it's not a check ride, so you can't fail. If the pilot doesn’t perform up to standards, the time is
logged as instruction until the CF1 is ready to endorse the pilot.

FAR 61.56 describes the content and guidelines to complete the flight review. It must consist of a minimum of one hour of ground time and one hour of flight.
What goes on during that time is up to the CFI and the student’s needs.

Typically, I begin the Flight Review by leaming what type of flying the pilot has done and intends to da. This will give me an idea of the areas to discuss and
allocate time to be most efficient for the pilot.
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